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aodo q IdAans:usuNIsNLAILAQ AdaLNNSWaULNaLkUIRaIAUryKIaswauunlanisTIRadu
ogaananal UUARDMISASIvUIANSSY BuadiNuIUUIANSSUIKLENA @VAMSUKIsU) [afkAW
dATYAUNMSWaUUNNS:UDUNISMYANUACSULNIUgMsIATrykdosaa inaav kU Inailduuianssy
TuszuutnAvoLUS:INA IAAIUdACUOVAUSUTKUKSORISINIT Changemaker

aus. Ivdarhkivdosarangas STEAM4INNOVATOR (@duwoasauluniaas) duidunisooniuu
SOUSOUIAWCULNAREDAILIAIUAQUOLANSASIVUIANSSUANAUNaNUAL:AU Soft skill AU
drSuikaudans tiaualusUiluukangasnisisgusRionfovne Wiuns:uoums 4 Juaou lann
JuaoUR 1 Insight $8n $950 Juaaui 2 Wow! Idea AaasvassAloids duaoun 3 Business Model
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asoudanssuIazudans (Wasvudanssuy)
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ashonusudiRidunvash soudvonmstiaualusdiuudio 9 wodogaalkulanssuRisiasvdu
10unsan 1Indeyraldosy 1laisldwaanaurinauysadidonasifianisidoiuagviwskaisdolton
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u N W N P

MSIWSNSIIYUIANSSUUDY Everett Roger [d

. MSWaa (Production)

. Kovlgaunu (Supply Chain)

. NSasasIdum (Branding)

. NsUiduo (Pitch)

. MISIWSAS:NYUINSSY (Diffusion of Innovation)

STEAM*# INNOVATOR

&
AM 4
STROVATOR

+
STEAM ' &
INNOVATOR




adufAnun

duasv
uans

STEAM‘#

INNOVATOR

Juaaun 4

PRODUCTION
& DIFFUSION

(NISWAQAzNISNS=D8)

N1sasvassAla:avidounuad
2610D5VIV IWDIKINaWa
281010usUsSSSUNIVSSAD
A28YDAWALIUUIONSSY
oondaana

i SEo W
——
\‘ll \‘ll \‘ll_




gl

O
G
=
n
-
-

Zz
O
—
®
-
o
O
a4
<




igolausanssuoonuddlisvoglusUnuuwaanturl UsSnIs INUSSAD KSons:uaums duasudalUAons

uWaakSothun(s uniReudalUtodunisrinAuiN RIASITUNSWAQ

12

STEAM*# INNOVATOR

KUIBTL NS:UDUNISasILAUAIIA:USNISIWEdVdDIRWUSINA 1Is1S8nAAMKINANaa3 “Wwaa”
TUNS:UOUNSMISWAND:ADVTNNSUSKISIANIS NNSIVIIWU NMSUSKISOVANS ANSAIKUANANIDOVANS IIa:A1s
AITUADNSSUMSWAQ 1S1SENADNSSUIKENTIN “MSTAMSASWAQ” BVAAD NISIANS Uurov fana Men
(1ISVVIU) Money (I9U) Machines (IA%OVINS) Materials (Jaq/ Sanau) Methods (38M1S) 11a: Markets (Qanq)

Tann nmswaalulsvoiu AMsriiAIsINBas NNsAoasLy

TanA msiRusnsmisuudw MsikusMsdolyadinans MsikusnsnivnIsiou




1.2 | ssuuniswaa (PRODUCTION SYSTEM)

S:UUMSWAQUS:NDUAD8aVAUSNDU 3 US:NNS A
Ao nswennsavauniBlumswaa 1su AU (Man) Jaq K$o Janau
(Materials) 1A%0v9NS (Machines) Waoviu (Energy) 1I®U (Money) Uola (Information) 11SVVU (Labor)
ssuuYaMS (System) 10udU Iwaandsidonisnswennshikuiay TdunuidWolRaum 1a:usnsinaadu
anusangvgudusimialuaana

iJuduaoulasunvavdodsnswaadiuciv q 1u suanund
(Physical) @nuR (Location) Mslianiuasu (Exchange) lasnsikdoya (Information) 1duldnoduaaunisiasoy
janau Msus:nou Mstusy Msanicv nMisuudv MsiAulupdvauAt MsA1 nisaadodoans

Ao avnldonnmswaa lagv:dyamaun3nstndodumMsnaauIsouau
IGovonnldniuns:usunsiUavaniw 1diA UM (Goods) 1a:USMS (Service) FoTaNYUIANCVAUTOANEAY
fuansvA 1

== ) €

ﬁ'\Wﬁ= 1 9VAUS:NDUYDVS:UUNISWAQ
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AUANUU: duAm usns
A WENLIsaluMsdaiiu | daiduld ldawnsasaifiula
AtUNIW AtuAWYaLaUAEIISAdald | AtuMwuIUS:ANSUoLUSMS daldenn
ANBEUNISWAQ NSWAANIYNDNDINNISUNEY [Janusangnmswaana:nsuneld
ACUALUGIUNISUUED awsnindoudnarsouudvld | 1dunisvar Tudmsindudleardouudn
riafdvlunisnaa OwWacadununswaa Owacionistdadonuanmn
A2IWEINSOIUNISWAC waanuuaaludalavie waanuuaaludaldenn
U aalula
ADWIDAaU gcnau dudovld Tgenau sudovldla

NS0 1 A1SVIEAVAIANUIUAILIONCIVS:KIVFUANAUSINS

Jostivs:uuvavmMsnaaidrdnadoundAtynrmikisianusaussaltkuigiunMsnaa Ao nisriAoUIgN AU
ns:uouMswaa lagrnluns:uoumswaav:idvoonidu 3 Juaou Ad

10udUQDUNIANDINANSIIASIKTBYANTIRDI WINUDIUAISNAQ
[U319a0uiBovyavIsmswaa Jaqnls 1svonu nan nazAlgsne

iduduasunavdorhawiwunld o Bluduaounisonoinu
\Juduaounaaauqiadnduasunisduduviunswaadiv 9 du

10uluanuiwursald JuaautsoulutvonisikAiusinkSodoyadoundu (Feedback) 1ngaunIsAITULIU
UrykiAinaduna:nsiadeykidoe
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1.3 | Usunnuovniswaa (PRODUCTION TYPES)

mswaa oonuvlaiduniswaanididunisidisvoiunu (Labor - Intensive) lasn1swaanivu NsiBIASoINS
10uKan (Capital - Intensive) UoNNTISITOENSANIULUSINNASWAAMUENBRUUDVS:UUIIa-USINUMSWaa ol

MISWAIUUAA:0IU (JOB PRODUCTION) i0umsnaadumiuanueusfuonu < Uauau dovnisuovanm
IJumswaanuuRw: 13U MSavIANIUINQ dvanuisaidonldindovnisiAnus:nnia sawao:ls Kihaniuulku
Ia:o:RNMsITuDIswsIUMarKtNIANKSalU ITudu 1dovonnidumswaanuuiawi:o:iUagunavlamuanudovms
yovanA IVITUNISWAARdDYLIBNNYAUENLISAUOVAULINASILUDU

Jod mswaanuutianusawaaldasvauAudovnisikannkanuuavanAWINAaa 3nnv isoougoiioma
[arihounkannkane kinldisoounabntumMwIa:ShAIUMMedL:rnknMswaanuufa:nudidiussungotu
Joids mswaanuuiaoudumswaaasvaiiuinriikinsdododanaulos Boorilkldyanaulusiaimwe

Snnogoiduvunf@isvoruuin Mdunsvoruntntunmwldaiuisakinainuldve

nIsWaanuunau (BATCH PRODUCTION) 10uns:usunmswaaduAifnuvoonidudu « doaitovrull
FUAMNNAADONIND=DANUUKSOLNASTIUIAEIAUNLKUA IUKTLASYL aNUTUUOLEUAMDINASWAQIUUNGUD:IASU
MsKUARIAY 18U NMSWaaKULFD IWoSTInoS K3oldomn

Jod ImMswaansvaun 9 rikonsdodanauusuicuun sormikinaANuldivssuntodusimiundaduaou
mMswaav:dns:uoumsluuinrifkanuisafBisovunluonnu: KSoonnuluunla

Joide 10uMswaaAsvazunn 9 riRAoLTNSIONISAZOAUA 1AISOVILDCOVINVIUET 9 FVONDDLIAISHRL
funsrionuld

MSWAOIUUASLALIN 9 (MASS PRODUCTION) 10unmswaadauAfiklounuasva:uin < Duiassnu
Idenu lasdithkugAonsuglklduin

Jod tovonnidumswaanigianausiusuuin rilkodeldiusguisovdunuiody
Joids 1dovmnidumswaansidauin 9 MikdovENISUSKISIONMSNNSIAIRUAUA KSONISNSDIYTUA

nswaanuudoltion (CONTINUOUS FLOW PRODUCTION) Danutu:Ad1giunIsSnaansva:uin
idchvoAuey niswaanuvudaidovoidumsnaalaginsovdnsdaitovluiuulikegawn o1oo:du 24 aluw
dodua K doaitiovlUaananvudla

Jod AoddoldiUssuovdunuiods

Joidg 1dovonidumswaansva:uin q rkAovdNMsUSKISIANISMSIAIRUIUAT K3 NISNS:DIYFUA
Ia:100/5UNSWAQIIIIKINCADVKY AKSOWNDIFUKIEUIN SNMLADVTINISADUALENWINAdOUNISNAATKIKU:EU
2g01TULIQ
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I30vU13: Economy of Scale

AnwBdUAQ: NsAntuldrhankisiGulRAuAuWania:gn 9 auisaduidu
n1swaa Idksalu volkdoyawuidu3 DTnswaanuunisendi mswaalu
A$1IZoU (Household Production) dog dvniswaaus:innditu

Mswaawaanurirdousnis At lsTuasZBoutuiow uanond
ISIFVAWSANULUSINNNISWAAUANBIUIAWI:UOVNAQATUT [G3ndde
13U MSWaAMUANELSD (Made to Order) NsWaaINasaSKUY (Made
to Stock) lla:N1SWaQIWDSDANELED (Assembly to Order)

NOTE
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1.4 InSovioniun1sIvINU dduvIu
: l1a:ADUAUNS:UDUNISWAA

BoiduridedsydudAI9aankms

Tuns:usumswaaauAsududoviinsovioflBidudonatvArikWrivunndsuasviu Stvduaau
lasssgsnauovAsANTuNSaIL q AvrifRatuisawaananouauniswaalkidululdaruimunoold

younagvl 3 1n3avlo Aol > D - .
AOIUUIUAQ: 11321ASOYUDNAIWNSOIIFQYANUTUWUSYDVVIUKSD

e . e L. . . nswennslddigo:ianuouzogvls
1. GANTT CHART:10uinSavdoniaavuiugasiapannflunaaougosuu lago:dinaniaavagiusuiuuuan

idunnuiuduau (Bar) MsiBWuNIw Gantt Iku:ALLIUAdoVMSYaaAUTUABUMSTIVIU la:gTouladny
Ao:Aovrinfunadedndu laganunsadacuniswaald mninnupaifldrkuald anuyauzuovinun W Gantt
AviaavluNIWA 2

NOTE

e Voo (TASKS) wistilaidevooisufaduaso e a1 (TIME) uda:owtdoaiitiduso uuuunalku e nswons (RESOURCE) ua:Au (TEAM)

Gowestsiidovaviioriin? iweusanundudoa (Giud1o) Orudeduduarr usotomsorhdyanuniowsuou ucia:0wdootdISu §10ud0 i uazAUTHS(i10?

(o1210uvrukan(nduoiu) na:tuotukanduiiolugosdnld) wadounuiSdksunda:olu (919s:ysuii Deadline Tastdtuboo “nswens” ua:tastioiduquasurasou
avlutumsio K3aLWagurLEIdUSUTA) ddatugoo “Surauaulay”
4 . . . . . . N\
nal (Time) 10au 1oou 1Gou 10ou 10au 1oou -
nNSwWens | gygagaulay
(13u/Au/udo/i)
No.| 01U (Tasks) o> 1,2 34 1,2 3 4 1 2 3 4 12 34 12 3|4 12 3 4
- J
138uSTGA VDO 6 : Stage 3 Business Model © COPYRIGHT RESERVED BY NATIONAL INNOVATION AGENCY 2017-2021

mwﬁ 2 aNUUYDVIINUNIW Gantt

Gantt Chart IKUN:AULUATUDAIUBUSaULNINUN a1UISOASIDaDUANUANIKINUDYIIda:UAINUIIG
Ico:IUI3QLANUEUWUSTDLLIUKSONSWENNSCIY 9

4
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2. PERT (PERT EVALUATION AND REVIEW TECHNIQUE) 1JuINATARABIA0VTUQDUIA:ANUTUWUS

YoLVIUAIENDDNNNAU auisalBiulAsunsnswaansudauld dviaaviuniwi 3

Select Hosting Service
002 3 days
16 Feb 2018 | 19 Feb 2018
Responsible
Implement Websile Test Website [ Deploy 1o Production
001 12 days 003 25 days 004 3 days - 005 2 days
5 Feb 2018 | 17 Feb 2018 17 Feb 2018 | 14 Mar 2018 28 Mar 2018 | 31 Mar 2018 2 Apr 2018 | 4 Apr 2018
Responsible Responsible " Responsible Responsible

[ propureanworc | S

006 15 days
17 Feb 2018 | 4 Mar 2018 - Design Team
Responsible - Both

AWA 3 dnuouzyoviinuATW PERT
KUN8IKQ 91N https://online.visual-paradigm.com/diagrams/templates/pert-chart/build-a-website/

3. CRITICAL PATH METHOD (CPM) 10uindavlonidus:uncus:a:nanfiunmswaald lagnsaduviudiAny
las=g:10a1ndoav(EIuvuaArydukavondudinaiifd luoudrAnyunsounuA:ldinaltuavnisnaaaud
gNADEVIBU NMISITYUINUDIUNISASIOUNUDENOINY BuUS:NDUGIZLILADIIEAVIU ANSIVA 2

viudrAny viulasuy
USuwuau 10 Su )authus:un 2 3u
asnomiwo 15 Ju aadvaunsaicv 9 2 3u
fdrkaoAn 10 Ju Uns:10ov 4 5u

1507 2 ASIEALAISITEUINULIUAISASIVUNUDE VY
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k1N CPM LUSUTS vageulddusufiiaavdnuavd irasussunnuld3nnisashoinutosdsinan 35 U iia=onn
doghvmsasviiuduaRuldin viuRdAyAovUAKINIUTIAD:IaunsasoukZaUs:naunuduthuldiag
Ao Wu rnwo 1askaoa fusrusikinluouhus:Un aunsad kSonszdovAguidutnuld donaaviuniwi 4

45U 25U 25U

SoU 8 JuU
x aaav S:UU
das:siton ——> - — 3
| © aunsad uds:un J
- vlu

dasouviu - .
1asvauysnd

I—) w — ESNTE —— RNLEEY 7

105u 153U 105U SOU 35 JU

MWA 4 Juaaunisasviusuiluu Critical Path Method (CPM)

uaniKoonnIAovlany 3 InSovdotigodindovladu 9 ia:dlusinsuahiSBosunannsntiuigaslunmsoinu

nswaalduinuesndoe

ISovUNS:

PERT Idsun1swauuno1n US Navy 1ot 1950 fulasvnisduunasiaih

NOTE
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Bill of Materials (BOM) 10UavAUS:noUaATYIUNSIINUNISWAQ NNSASIDADUNS:UDUNISWAC SIUED
duNUASWaaddy 3vlus18asIdeauovaasMSKaN D:s:uInfuns:udUNMSKaaauUAKDY 9 dovl@andu Jaq
soufivavAUsnoUlaUY lashudsuIMiks wSoususiwasdaacv < ASNTU (WSa ASIW fil, 2564).

MSIBuUSIINISEUUS:NDUITUINURDASWAQ IRDEI8RWNAQIa:RUAUANS 107 REvIASvasvIaduaouToY
NSWAaaagwIADSY BuEI8lKkaNuISAIUALLUUSINUIUNISWAG fUNSIUDUNISWAQGUAT ASNISWAAD:
aavlRIRufvsIsMsaunuuavIanauidasigmsius:nouldudumaisosy BoannsasdsRINaansIuiv
AfEonacv o soudvrhiknsiugvdununswaald

22 STEAM*II INNOVATOR

1IulsvoURTRUSNSSUDOWAAFUAN (KSBUEdUTOLAUA) TRAuanA TaglsvonuwaaduAusinn OEM T
doulkagidulspuriundauwSauduInSoLINSIa:AaOWaanay rMfkanAauIsnaaAUIZevIUSovUoY
nisvadvlsvould soufvldauAaiuncudovmsuavanAl la:anAthlUuiersarnnisaanadalunusud
vovanmiovld (INinas, 2020) sndiogwusBNABNMswaalusuiiuu OEM 13U Apple Huawei nias Nintendo
1Judu donaaviunwi 5

AWA 5 sunuuniswaa OEM
KUN8IKQ 91N http://www.jstor.org/stable/2488744

NOTE




1DuMswaalusUnuunusSENWWaAIIUNSUIOMSKAAIa0aNIUUIRIAAILIWNAAAUATRAURI DD Ko Uune
KZormsaanadold doduovnisoonaasdiuuld Ao WIID0aISaIRAUAURAUNISIVINUNISAEA
TaeTus110udavlkAd U ATYATUTUADUDDNIIUUIE:NISAISWAUUINAAAUT (AUA) I1aAD:donalk
dunufunmiswaaduAsdiuuto:aoidovonidunisdvooniuuiazwauWaamuriduui ik og1v 18U
SudorRusuddn q 0199 UaKWNAAWINDKSDISLLTURING WoDDNIUUIIAWAUUNWaaATUAIZD RAUSIU
wWosuvlaunluueluiusud vovauiow 10udu dvidaviunwi 11 Ghiua, 2564).

Contact Customer Understand Customer’s Brand Design,Marketing Sample Making
Requirement Proposal and Packing Design

Filling & Packing Quality Checking Production Sample Confirm

I
) (2 >

Finished Product Checking Delivery

WA 6 doagvns:usuUNISWaafusuluy ODM
KUNgIKQ 91N http://www.bbcosme.com.tw/oem.html
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iDumswaalusuiuuimuavlsonuibugnanaummaldiusuduavauiay 1IBulsvoviuArnAns:uauMSAVIId
NIsooNIIUU Waa founeduA dolsvorudssnnibnouaiuisnfunsnaaldsudouuin dowalkenuisnnduAy
dununmswaalddsauioviia:aunumsnaaaumd 1Bu Isovuwaasasudialodn 10udu Shiua, 2564).

OEM ODM OBM
Us:innlsooviu SUDIOWAAGUM SudMvwaa naooniuu | Isoouduvoviiusud Brand duAn
aum
NIsSWaJu na: Aepbaly Isoou, Tsvvuna:ydn | ussniuooniuulaweuLNauA
2onnuuauA 90
N1sasdvdou [Uawisnasovdou | Idawisnasovaould | @wisnasivdountuNIWaUAN
AtUNIWAUAT Atunwaumldnn | agwasdua lannduaau
Juaou
dunudum Jrunaio av (aglowiaum dh (@ wisnnduAUSIAAUNUldoY)
WNUNQIUSUQ)
nudaavlsvvu/ [Udavavnudado nufunsvadvisLLIU
11SLLU 1SLLIU HAZVNSLVIU | 1AVISVLVIUGD

A28QuUIDY

fin: (Uy, 2564)

Q1SN 3 asNaavAIUIANGEIYYDY OEM ODM lia: OBM




1.7 | SERVICE PRODUCTION

\uns:uounisavuouusmsikiuandt Iu3vadunswanduAksaniswaanisusnislasasvidoul
dounmsikusmst duidunisasiodszaunisad (Customer Experience) lRAUaNAT IRolRanANIAGAIURDWD D
nauuBodumia:ldusmsuovisdn ladlonauandalkWduiduanAwavisidosfuaunna

NISWaAVIUUSANSDANUINNISWAAUAT IHovoNNMSUSMSDWaaluwsou « AuMsidoiuvovanm ik
WATRUSASSNTUDADVSUNUINKUNATOLAUIDY SIUNLTNNUIaWIUNISIANISAUAILADVNISUDVGNAN
veuslRUSNS KSalnUaykiNoinaduunulRusms Msikusmsdrkannkatasuiuu 13U NSIRUSAISNIvANS
IPU NISIKUSNISToya N1sSNIADIUUED0AE NNSODNILU NMSUSANSANSAITUYIU ANSUSAISANSIANTS
n1sgudgAUEQIN NIsUNSVSAUIaUNsalIaiASovdo NMSIKUSAISKALNISTIE NSIKUSANSANSUUED
USNISOIKISIAIASOLAD IIa:usSMsAWnoAY 10udu Tasbinsovbon drinAauidnons:uouNSNISIKUSANS
TUNWSUIRENIINURLSIUNISIRUSMS (Service Blueprint) uo:ldasunaludrdunalu

1.8 | 38mslkusnns

0 2 38ldiA mslRusmsadgauKSowlnU la:msikusmisddgaunsaidiannsotng

steams
INNOVATOR
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19 WUWITgINSIKUSANS
‘ (SERVICE BLUEPRINT)

WuWiIideonskUsSMIsIIUINURDAIIEQDIASDESIVUDVNS:UIUNISAITUDIUNDKLAUEYMSUSNS 10uInSovlion
yoofknisdanisusnisidululdagotauniw TaslanAnduAugnaly Ussnoudigdovdiukdn o lann
ddurUn (Front Stage) na=douauduauu (Back Stage)

AvNssuUddUKUNUS:NoUAY 3 daurdn 9 1ain donnadounomenw (Physical Evidence) AonssuuovanAl

(Customer Action) lla:fionssuiagluansaianAn (Onstage Contact) dounvnssualtuauuliuls:noudog 2 dsu
[anA AvnssuanAUoLIUIRU (Back Stage Contact) llasAivnssualuauu (Support Processes) Aviidaufunwim 7

SERVICE BLUEPRINT

EVIDENCE
METRIC
TIME
CUSTOMER
= =

ACTION o o o o o o o o o o o o
LINE OF
____________________________ __’________________*______________

INTERACTION

FRONTSTAGE

LINE OF
VISIBILITY

-
-

BACKSTAGE ->

LINE OF
INTERNAL { *
INTERACTION

SUPPORT
PROCESS

AMWA 7 dnuru:wuwWIdeonsTkusis
KU8IKQ 91N https://www.intevity.com/insights/how-to-create-and-use-customer-service-blueprints-to-improve-your-business
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2

Kovlgauniu
(SUPPLY CHAIN)




2

lanssAvfuloaUuDNMSIVABUIUaVDEIVSIAIE) MSWENEIUWAAGUAIKSOUSASAGDAUAY Raoulong
ADUADLNISURVANA SouAvDAWIANcINAIILIVITUZVEN ALY BolumsdidussAviudoauudSududond
NS:UOUNSNIBIUDVLANSIIA:AINUSIUTOSKIOWUSTASAT INoSNUATUARINATUIRAUANAT SOUEVESIVAINY
[aissulunmsiogunivnisaana

untih

2.1 | Koolsauniu (SUPPLY CHAIN)

John T. Mentzer (2010) [a0enuAWUKLNEKIvIEaUNIU Ao Msrioiuuovns:-uauMscv 9 AUsEnUAU Aviid
NS:UUNSYATD (Procurement) NMSWAA (Manufacturing) NMSYQIAUSAL (Storage) NsuUED (Transportation)
18:MSY0FIKUNE (Distribution) [UgbanA soudvmisidinalulagansauind (Information Technology) U628
auuayuns:uounsikaiuisadituomuds:anunuldogivnadovdiia:dus:ansnmw (YOAsvA IWAUKQ, 2564)

nsdansisauniu (Supply Chain Management) KD MSUSKISIANISADASSY la:ADUFUWUSSKI D
ovAnsAINesTavAUAVIddULn (Upstream) Ao Janau sufivanst (Downstream) Ao GUAMEISISUKSOUSNS
Janurusdaitovnuklouls Nalkinaus:ansnwaasans:usumswaasuiivlionusina lasnisikanwaAryiu
misdadodoans MsaiAskdoya lathdoyaluidsounu moasoyariwufumsdituou ia:aswanuldivssu
funsidoduagvegvdu (Jatturong ploenhad, 2564)
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anUs:avAvovidauniu (MsgviKkous:inAlng, 2564)

1. WwawuAuAUlBaUmuuavssn Aonnuanuisnlunisasionarls TagmsasivAuIancvs:K31o
sheldiazdunusou

2. WawuAtuAfuldaUumuuovanAn lagmsasioanuiandvs:kIvnwaantuiaane AdAdoanAn

3. A WESVTUNISUSKISKOLIBaUMuUINalRanuIsaaauauavAUdovnIs vavanAl [dog1vsiaisd
1a: gakgu Jasddunud

Us:lgstivovKovigauniu

nmsdamsKovlgaumuituneyinahAtylunissanismslkavoonaasturi Joa la:nsidu NMsSamsKkovlgaumu
ADUS:ENSMWEBINATUNMWKRAAATUR SouTivanusaUsuns:uoumsrivuiRaoandovnu iasiuvdudoyansidu
IWoAUAdDVAUMSANTULIU ausaldnswennsiogosnaalkinausdesiaoaasounuld

2.2 | ovAUs:nouyoLKoviZauNu

ovAUs:NoUTaVKIVTEBaUNMU d:ikANuEATYAUNS:UOUNIsAvIdduth (Supplier) fodanadh @nAn) Tasl
Stwasidea dvidgaviuniwi 8

1. Kovlgauniunigndniswaa (UPSTREAM SUPPLY CHAIN) Us:nauddg As:UdunIsRINgddovAu
nsvado/AaK1IanaUINGNSs:UdUMSsKWAQ TagTWRINEITOVAD Swwaneioas (supplier)

2. Kovldaumumeluns:usuniswaa (INTERNAL SUPPLY CHAIN) Us:noudag ns:udunshinednu
nsivasu Janau IRIdu dumdudosu lauDWRingadovAoWnaa (Manufacturer)

3. KovlgaunmunigndanAn (DOWNSTREAM SUPPLY CHAIN) US:nouddg ns:udunsRIRgdny
nsvadvauAikividonusina

INFORMATION FLOW

¥ B 'y <

A PHYSICAL / PRODUCT FLOW A

SUPPLIERS nsdado msuudv nsSwaa Msns019duAT mMsaaila CUSTOMERS
UPSTREAM INTERNAL DOWNSTREAM
SUPPLY CHAIN SUPPLY CHAIN SUPPLY CHAIN

Mwi 8 n1ssansKovlsauniu .
KUN8IKQ 91N https://www.mmthailand.com/dwwalgisu-IWuwWaaniw/
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Ussinnuovnisikalunisvaniskovidaunmul 3 duasurkan lasdsieasduadodalud

nslkavovnaasnur (PRODUCT FLOW) nislkauavwaanouringddondunisindau S1aauf1oin
WWAA (suppliers) TUgTLaNAN (customers) JuaouNMSYANSKIVIEaUNIU TT0IRETovAUNaaDUINULEYANAT
lla:AUADLANSUSANS

nslkavovdoya (CASH FLOW) mislkauovdoyalduinsauAdudo IIa:n1susudsy anu:nsdod
Joyauovanm @on:0guwaanturi) Joyansizuiusouivdolauaiiucig 9

ns:1an1sivu (INFORMATION FLOW) nslkans:ianisisuiReTovAUIBauluIASAA AKUQNISBISHIDU
llaznnsYanIsWinulg 1IJudu

) 3 InUYNaavanunsad (BEER GAME) Aunas
USKIsKovldaunu

INUFIa0vaNIUNSEUNSUSKISEWWang15U (Supply Chain Management Simulation) k3ai0esinu doidu
INUAKSURNDUSUNISWAQIA:NISNS:NEdUAT TaediaounisuskisviuavAnsikoglusdiuuiny walunloe
MAIMSUSKIsalau (Sloan School of Management) IKoanuuidulon (MIT) Tut 1960 lagiugiurtivuow

VIUIIPVDLANEASINSE 1D Waalaas uSov wadasuovaaaknssy (Industrial Dynamics) llazcioun Beer Game U

lannthwidulunmsilnousuunannsmianfusluasainu nasinuoaulad donaavfunwi 9 (adaan MW, 2563)

l“.

Retailer Wholesaler Distributor Manufacturer

& ~—

Mwi 9 uasainuhaavanmunisaimsuskisKovlsauniu (Tesinu)
KUM8IKQ 91N https://beergameapp.com/about/
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INUDHIEUAUUUNS:0NU (Board Games) kSoooulauldn https://beergameapp.com/ INoRv:IRWIAUITNRED
NS:UoUNMISWaIANSNedUM Jagida:Aiuv:us:nauluddariau 4 douviu Ao NauAIUaN (Retailer) NAUAED
(Wholesaler) naduns=ogaum (Distributor) na:ndulsoviu (Factory) (Gonaaviuniwi 10 vasaidesinu) Tag
Wiaunda:AuoldAadiAs1K 2wy IWodadufiAdeys Mgy NMIsuSKIsToyasouau larnswennsad
ADUADLNISUAAURAINEIToY (adadn AW, 2563)

Incoming Placed pincoming Placed Inc ummg ncoming
Orders Orders Orders Orders Oracr" Orders

Raw
H eglona F t Materials
Retail Wholesale ‘ Yareholne | actory l_

Outgoing n Outgoing Incomini l ncamin
Goods < pu Goods - < Goods Goods

AWA 10 vadailigsinu
KU1gIKQ 910 https://www.iok2u.com/index.php/article/logistics-supply-chain/145-beer-game-sc-management-simulation

ndnnasiauldgsiny

Idasfudovwenenurifkdunussuvaviuauvdinga laslurikAudovanyideand lasdunuvovidasau
inaduvnmsAvavaumauludona:dunulunisdaifiuuoviundvaum lasdsieasdeadvdalud (adaan
AW, 2563)

1. AunumsiiuyovBlundvauAn 50 un/av/dlank

2. AunUYELAUMAED KSodunuvNMsIUIddvauA (RaUQ) 100 NN/av/dUaKiasKINRAUAMSED 2 ASH
aadonu fdojus:ansnwgavdadodia:n:0nUSulRIwnuA

JodnquavNIsiauinuy

Wiaullanunsanous:anumsaaduorsonagns nMsovinusouAUMelufuld ni313anUsavAvovida:iu
Aonnsaadunusoy nadAIduSINUWENEIUADIaovanIwINadoun1vssAo Tasdviniaundasdouviu
o:dovrih Ao aouauavANUdoLMISYELaNAT IamsdodumonEYaauiRwaiRey TaarhfkiaumaAvAdL
la:GovludauAAIvaD

AINTSUON 1UASED (2559) (33981500 Mistninushaovanunsad (Beer game) NBIUNSISEUNSTOUSOD
Ustnnmisadinddn (Bullwhip Effect) uovKovlgaumu dviduitorxindanusdudoula:anncdonisrininouidnf
wansuh Beer Game LNIB10udolumsisounmsaouvovsiedsmsdamsidaumunadadaand nanisAnuwus
WISsuaUIsnasUovAnUSAIGINMSISuUSAIuaupLRIUUS:EUNSA nMsavdounuaiaanuisaiioulon
ovAnNUSAIAduIASEAITNAUKaNMSNuATIdIduagoa
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Ao UstnnmisaifguavAns:auduln (s:aunisnaa) vovrkavlgadmuidnmsivasuivavkSononunshugoni
guavAlus:auUansth (s:aumuan) idovnonmMsdododnusuun duidunanINMSWENNSAIAILADYNS
JumuovanmMrawana KSomsdoaumansovBidovnonnsaviasunmsugrsadiuaamsiaidunalRinaa
Ussuneumswaanawaia aviigaviunwi 11 (Agsawoy 0aususSs:, 2561).

The Bullwhip Effect

cawn Produce....
/’2 Overorder

Swmall changes in
demand...

-..0 whip-likefeffect
upstream

Ruick..!'we
need move
Toilet

Paper..!!

‘HHIIH
\ ‘CM,S'IO mwer
L\ >

AWA 11 Ustngnsadndon
KUN8IKQ 9N https://www.renthop.com/blog/2020/12/covid-19-vaccine-availability- supply-chain-bullwhip-effect/

UNYSUQN 1UASEID (2559) asUanikquovnisiia (Bullwhip Effect) lauds1eaz3oadvt

W3 wUelunsiuAudovnisAImosvuovusinadatatn MikdovwensainIuaovNISUOVaNAN
gudowalkiADuAaaINGoUINNSWENNSA

nnsuoavlanfudiudiAuluINduA1D:018d MIRIVToKZodoWaaUINAIIAIUGDVNNSAITDIVYDVAU
MeldnAuUAAN “Ikdodn3nuna”

dovnisidagvlayrinisananAtsoviSeubodduAliwadvuoudvorvdonadondUTuWuUSAUaNAY
logmswoulRTauAALAGOLINIRDINUADILETUISATUASADUEUDLENAN

- vnstwaadnsiKuaUsuIunIsdudodudl K$o TnisiikuasiATEIUaakINTNISaVdo
TuuseuRLINTU rMkSLZoaUAIUUSLICURLINNINADIWCADLANSAINDSY

uonoNUUONRINANNSB:RanlunsaouauauAniunduau rifkanmnario:lilasuaumiunafdovns
Ioin1savauAIRal3Ia2AuIduauA1AYAFY KE0D1DIAADINAIUIUSUSIUUDVSIANEAUAT STk
INONSANQUAUANTU (Jatturong Ploenhad, 2564)
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luinakovTAtuATwOY Michael E. Porter i0uinsovdonsvanisisonagnsiwauunias Michael E. Porter
MaasIMsylsuisaussivans$ISa 1InSovdotdIAS1RKIVIZAUANUEVEVANS SoUTivAIIUENUISHIUNSIILTU
UOVOVANS

Michael E. Porter 95U1831 KavlgatuA Ao ns:usumsditumsiiioasioyanikaunusing dondns
JokKavIanau Msidssu aanasunsaviuaudumiia:usmsikaugnAn laalknonudAyAunsasvnmu
(Value creation) IRAUAUA INoODUEUDLANUADVNISUEVaNANBL I BouTaviasasvAuANUIAISBUTlUMSIOIU
BuMSYaNISKIVIZAUANG D:anuisngasaadunulRiAovAnsld (A8sawoY oausU:Ss:, 2561).

Michael E. Porter [GfKuQfionssunIvssiniioas1vnuARAUEUAKSoUSNIS Taganusaiiuvoonidu
2 Usann Ao Aanssukan (Primary Activities) lla: Avnssuauuayu (Support Activities) doiigavfunwih 12
(Uryssal usSNUInSyAD llasada AsIkU, 2561)

LOUCCUT

LLLLLL[LLL

COCLLLLL
L

LI
LTI

\
\

AR
Uit

|




PORTER'S VALUE CHAIN

FIRM INFRASTRUCTURE \
SUPPORT OR HUMAN RESOURCE MANAGEMENT \
SECONDARY
VALUE TECHNOLOGY DEVELOPMENT
ACTIVITIES
PROCUREMENT \
INBOUND OUTBOUND MARKETING
OPERATIONS SERVICE
LOGISTIC LOGISTIC AND SALES

T

PRIMARY VALUE ACTIVITIES

MwA 12 Aonssukaniia:Avnssualuayulukovisacusn
KUN8IKQ 91N https://kfknowledgebank.kaplan.co.uk/business-strategy/strategic-analysis/porter’s-value-chain

1. Nonssukan (PRIMARY ACTIVITIES) 10unDnsSURINEIToVAU NMSKAAKSESIVESSAFUA K3OUSNS
nisaanaiia:MsyuduaumKsousmsiugorusina Us:noudde 5 Anssy dviidaviuniwi 13 (9ssev ASED,
2553; INgSawWLU 9QUSU:SS:, 2561)

INBOUND
LOGISTIC

OPERATIONS

OUTBOUND
LOGISTIC

MARKETING
AND SALES

SERVICE

T

PRIMARY VALUE ACTIVITIES

MWA 13 AdNSSUKAN (Primary Activities) Y9PKIVIBATUAT
KUN8IKQ 9N https://kfknowledgebank.kaplan.co.uk/business-strategy/strategic-analysis/porter’s-value-chain

1.1.7avaandudn (Inbound Logistics) 1I0UNS:UaUAISIAKT IA:NIONAU JD98NMISWAAINEADNSSUNISWAQ
AVIANS:UDUNISSU NMISYAIAU NISAZUAUS:AULDLIANAU NISTANSTUAIAVAGD DUFVNNSHIKUQ
MS1VMSIAZoUTIYINNAU

1.2.n1scduvIU (Operations) AvNSSUAIREIToLAUTUADUNISWAQ AvNSSURIVAgUTYgNIswaaidu
duAdisosy (Final Product)
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1.3. Msuudvu1oon (Outbound Logistics) 10uADNSSUIUNISSOUSIU FAIAU Na:Ns=I8dUANTUZANY
soufivmsikavovauAsounvansauinARiRgagovnIsvURWaATUgvanAMKSoRUSINABOASOUAaUTD
ADNSSUCL 9 1¥U NISIdoNISNISYUED NsvaNIsMsyuaL 1Judu (sudng wovauyns, 2562)

1.4.Msaanana:nsune (Marketing and Sales) 10ufvNssURUS:NoUAI8EIUUS:aUNaQATUT (Product Mix)
AMSALSIA (Pricing) MSaLIESUNNSAaNQ (Promotions) 113:390N10IQKUNE (Channel of Distributions)
laglkAuEAryAd uLavaana

1.5. MsuSNs (Services) 10UNPNSSUREATYRaNLISNasIvAUALEYSSAY Tasweeulknisusnishdnaa
AuaNAY IWoasvANLIAIUSEUNMLANSIOTUSIUTEVANLDVSNANGdOVANS

2. Aonssualuauu (SUPPORT ACTIVITIES) 10uADNSSURBIuavIaSuia:auuauulRADNSSUKaNaISa
diaulula Ussnoudoy duiaavfuniwn 14

FIRM INFRASTRUCTURE \
SUPPORT OR HUMAN RESOURCE MANAGEMENT \
SECONDARY
VALUE TECHNOLOGY DEVELOPMENT
ACTIVITIES
PROCUREMENT \

WA 14 fionssualuayu (Support Activity) yovKavIgAtuA"
KU8IKQ 91N https://kfknowledgebank.kaplan.co.uk/business-strategy/strategic-analysis/
porter’s-value-chain

2.1.1As0as WU UYoLaLANS (Firm Infrastructure) Us:naudigADNssy 13U N1sIDU Uty8 NAKUIY STUNa
ssuuansauinA soufivn1svan1siolu Avnssuikaitdaduauunisritonufunn q d2uvovovAnsikiD
Jszansnmw

2.2. MSUSKISNSWENNSUUUE (Human Resource Management) IDUNISUSKISIOMSNSWENNSUULEIMEUOVANS
ALIANDNSSU NMSASSKT AQIFDN MSWAULNKSORNOUSU SoUfuMsKuaAaaUINURAUWUINLIU SOUFD
ANQDUINUMEKAVINBYUDIYVIU BONISUSKISIANISNSWENNSUULERE 10udvdAtyRdonalasasy
dous:ansnwnisrivunmefuovAns

2.3.mswauuninalulad (Technology Development) 10UADNSSUINGIAUMSIVEIIAWAULUNGUAN (Research
and Development) IWOINUATUATTREUA KSDUSMS TUNS:UDUNISWAQ

2.4.MSYONMISNSWENNS (Procurement) KUNETL NSYATD J00AU Jaqauiudov 1a:0ovuniswaadu < 15U
In30VINS oMU IuRDASSUKAN BuNSYABYNSIOTONG:¥IURIGIAnAUNE Ia: aadunulunIswaa
aum
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o - - - . . . > - -
ANDNUYBIUAQ: TRaovAcooniuuldAtuAl (Value chain) yovwaasiouri
udanssuyavrulunda:ns:uaun1so:IMSINUAIATRAUZUAIUIANSSY
vovriu fudsuyovivnssukania:nonssuaduayuldogivls

NOTE

STEAM*# INNOVATOR

AWIANGIVYRVKIYIGaUNIU
2.5 | (SUPPLY CHAIN) na:Kovléaguan
(VALUE CHAIN)

ladaandnakovldounu 10uns:udUNISAINETOLAUMSIOTD NMSWAA NMISTIKUNEMSIAIAUIA:NISUUZD
gvdaanandofaufoludssGucv  dviiagaviuansivn 4

Kovlgauniu (Supply Chain) KovldAtuen (Value Chain)

denu - MsYanIsikanvKkuauovauAIIn |« KovlguovAonssufiriRnawaabntum
WWAQ (Supplier) dowusinaAugaieg
lagAdvHY NISYSEUINISASIUOUANS
NVSSADIUKILIY

- aumu

a1du - IuAvNssUAUUNIWOYSIUNNISHNEQ | « 1duADNSSURaswuAuAuaNewovanm
(Supplier) 12:NS:UDUNISUDVWNAQ

- dunuia:us:ansnwiun1svaan

+ aquovidy

anUs:avA | - IWoaadunu - WomuAtuAlasdafonssunlusIdusonias
- WoIaUIAUAIUAOVNNSUEVaNATTK | IWUADNSSUUIDOENLAMIKAUATINLTU
anusalsnswennsldognoibus:ansnw
gvaasoufivANUEILISOIUNISASDY
dumazsovIu

yauIQ - ISUAVIANISYOKIIANAUDUTVAIS |+ ISUAVIAAISYaKIIanduTfivnIsavuaU
dovounaannurikdodona Wwaa — wWaanwun
(Supplier) Ufiv gnA

Au1: Mans dunwalis. (2020).
1570 4 MswasUIUssuiisuKkovizauniu (Supply Chain) la:KovigAtuA (Value Chain)

KovlgaununaKovlgAtuANTuyuuovRIFSUNISLIUBLAUIIA:AU Na1dAD dS10ANUSIa:AIUITN (D
UoVaNA (AtUAN) ForhMsdaovAnsiansSwennsiolknaaaviuldoghosoaisy andovia:usskgadunu
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3 | unih

“The Fruit of Creation, Apple. It was Simple but Strong.”

- Apple Logo Evolution - It all Started With a Fruit - Famous Logos (thelogocreative.co.uk).

“Apple Computer” Souddvdousunkaonaumnmsludandvnviolitawusnsinualad Alsooadu osugnn
0oLBUIN “Wuilulnuvadsanallimvnaumnnlsiouita dotwoqaund aala luuhnaiAuld Apple WoQan3nFh
Computer IInUgoLUADUTOUSIN Atari luauainsAwrSNAe” Apple IDuBanidaviRIRUTLIASA W ADUISEUTE
AWIdUSSSUON BAUKUNenadulUdsssumanawoQidusssusnad IuA LisAnan Us:siunssunIsusEnAuISA
TkAouAQIRUA “DuluAosdikanairlks BousunUvAUlkauavAtUACIUDEAUIU Apple AU Computer TUIUIZAU
IdgotoslRisiasonissusiusudldiluogod” nisaaan IRkanUssayimsrionudiumsaana 3o “The Apple
Marketing Philosophy” RIdUKana Aty AoAUITNRANUSINUOLWDU (Empathy) SUIRWAUVKUIgEATY
(Focus) l1a:asvonw (Impute) aaoadianisritviuvovsoudikAnuAUdIAYAUNISaana nMwanuad
UOVWANATUT llassas3uauovUssAtUr 100N “DanAtItaNaovUssY 1IS1081nIRNNAUSNIaNNTUNE
\Judbuktivuovus:aumsainAnualdsSumnnaanturivovisy luAaounuuiogodu” (oisAdu, 2554)

é Macintosh ED
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3.1/ AWK auUs:avA lazAduaIntY
' yovasidum

IJuNsasvANUIANCAOIRAUNEARTUrKSOUS NS IDUNSaS A WANUN
iBoudn MuloMalkanmidonaumia:usmsuuidunvidonisn as1aumrihknaanturiksousmMsoAUIANCTIY
Ndo dryanund adononuMumsaananidouleoAudoldusuavusun msasvANuiancvAsidudoignm
UoVIRUATUANDENVBAIDU Ia:as FuMRDMwanuaiisoudnriikanAfkuamoidonlaiedu (NShd, xxxx)
UnNsaanalRAdenuasIaud (Brand) Kunefiv dogrn (Word) dryanuad (Symbol or logo) SUIUU (Style)
NsooNIuU (Design) & (Color) a80I00euKTY KSoKaERESIUAU INOS:UINBEUIOVWAATUARIANCY
(ON3Ja suisovna, 2563) lugaddna “#Branding 4.0 IRAWEATYAUGAaUDOLASIFUM UhlUdmsrnusudizaa
iadoulduAuAuKDY (Brand as a Person) Msasvasidumikaidonuugvdunistanagnsnisasivaumlosi
iusudiduAugnav (Brand Centered Values Creation) lagonfannwusnundAty 3 Jo mMsdiguddanuu
WaUWaNU (Hybrid Consumer’s Journey) auwusyaviiusud (Brand Derivative) lla: AcuAgovliusud (Brand
Values) (Ug=s10 9ASANQ, 2559)

as1auMDAUENAYdoRWaa WoKUNe Unnisaana lasusina asnauArifkwusinaikuaduianciv
vovwaantur sadhwaanur nasdondonaascurildasvaiuanudovnis 10unisasivanuluRluatunw
lauIasTUYOVWAQTUTILU 9 rfkdadaufBodauAldogivsiaidina:asvAundudovms fudsunnaaias
WS IKUNaSIFUATRTUBoLNIVASIWLEDAT KUY Unnisaatavsfkuadiikuonunisaaaldgamnunas
a0MsILIUAIUSIAT UoNNTMIRAWAQIA:NISIKUNYINOAIUSURQsDUCdDanMIIa:WaUWaantuiikaou
audvAUADVLNISYDLANAT (DNJd SVISOVWA, 2563)

3.2 | ovAUs:nouvovasIFuUM

Uquehﬁmﬁw?ﬁ@uﬁﬂmoﬁwéumm:@amiaéuﬁﬂdosvmumwucﬁa\)ms
OnJa sugovna (2563)) Ididuadiuds:nouvovasiauAn 3 Us:ns avd

KNEAL “drurovasigronauIsnauaNiduvld” Us:naudiadianys Al Ko
(1av 15U Apple IBM TOYOTA NIKE 3M MOTOROLA a.vaulinu inwing nagaswa 1dudu

KUNBED “SUNSY anutu: dryanunl 3 KSoanurUaRMBSNUSABIUIR
DOFNANLANYAVIANCIVTOVNSARUNIA" 15U IWFITeuovAWi sUdvKuoviTusas1avk nassudiaan
Isuaduoviunladad 10udu

KINEED “as1auA Noasunidudodkok2oIn3oVKUIEASIaUADEIVIA

ogvukbvKSadovdrungnhlUsanibeununsunswdaumvdayay INolRIASUAIUAUASOVNVANKINYIRD
IUTRWBuUNIUBAUWaanturivovaukSaidaunuuld”
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I'Sda\)l,i‘@: nsunswgaunvUnyunlaTRAUKUNEAZDVKINEKSED
dryanunirdoasIAlBAUAUATKEDUSNNS INSOVKUNEATRADIUAUASDLAY
WS:s15UUJaIASOVKUNIENSAT W.A.2534 InTuiwuidulay
Ws:s18UYaJaIA3OVKUNENNSAT (QUURA 2 ) W.A.2543 lla: WS:s15UnynJa
IA3OVKUIENISAN (QUUA 3 ) W.A.2559 1Uvidu 4 Us:inn aod
Ao InSovKUNYRIBIDURKUNEKSD

IAgITOLAUFUAIWDIZQLINFUARTSIAZDVKUNEUUIONCIVAUFUATRTS
INSOVKUNEMSANYEVUAAASU IBU USd U1 ns:Aviavidudu

Ao 1n3VKUNYRTBITURAKUNEKED
IAEITDVLAUUSANS INDIIFQAVIUSNISATEIAZDVKUNEUUIANCGIVAUUSANS
A3IASOVKUNBUSNISUDVUAAASU 13U IASDVKUNEYDVLENENISTU SUNATS
Tsvisu 10udu

AoIN3OVKUNYRINUDY

IN3DVKUNYSUSOVKSDD: I310URKUNEKSDINYITOVAUFUATKEDUSNSUDY
yAnaduIiaIdun1ssUSaLAUNIWYDVAUAN K$DUSMSUU 13U IsaduouBy
Ijgo8uvsT onana (HALAL) 10udu

ADINSOVKUNYNISAIKEDIASDVKUNY
usnshldlasusinkéadankanlunau 1Gednu KSalasaundnyavauIAL
nauuAna K$ooVANSAUlQUDLSTKSDIDNEBU 15U ASIZIVYDY
usgnyudivudingsina 10udu

NOTE
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mwii 15 TalA Starbucks
KUM8IKQ 91N www.starbucks.co.th

ANDINYBIUAQ: dukuTali Starbucks Gniivosls

NOTE




3.3 kann1saswasidum

KandAtYRUNMSaaNaATvELIUNISASIVASIFUMD 3 US:ms Ao Arudnutus (Attributes) “Honasnaumidu
Aoatls” AruUs:TusU (Benefit) “dosnasiwaancuridulius:osiosls rho:lslauny a:ncuA (Values) “dosnnaasniour
dudntuaguls” msagwasiaumnandsidu “anuiianchvfaswl” DaonulaaiduksonouiandhomnAidola:
asvLAUAISAN A2IUUSISOUN Ia:SSUSUoLRUSInA ANUIaNdIvauISaUIduDlusUIuURKankany 18U
AtUALUA Mwanuad A21USAN sadeu AIWNIANDR KSoAWaUNauU 1Idudu @aews 1aualo, 2556)

19a [sd laz00s1 Isd (Al Ries and Laura Ries, 1998) Ididua nn 22 dodrksunisasivasidum onn 3 Jo
AIRgodouAUdo sunsy na: & lasiseasdsadol

1. NNIKLTD (THE LAW OF THE NAME) poqiaos (Kotler) asiaumnadondss:udsslsundovnsiduiia:
ACUNWUDVWAAAEUT AdSDDNIZBIamDaTANY Bosouiivddadulaaidu DA WKLERIANCILNAIDD Ias
IUgAnwurkunefunvAlud

2. nnIKVsUNsY (THE LAW OF SHAPE) asyaumnalaln (Logo) Adsiduusuou dadounanundona:aanuas
(2%:1) dnusuheluldaniduunniddotivionanuadia:asvnnukineikAuasiaumisu 1ald DHL ahdnuskun
3 M wdaunaudiav 3 1IdUUUWUFIKEoL dviidaviunwi 16

nwi 16 Tald DHL
KUN8IKQ 970 www.dhl.com

S p—

3. NNIKLE (THE LAW OF COLOR) ashauAmndanosiaaidu Diondnuad 1a:3asuAudnuauaAigo Adsidond
AIKUAUATUANUEUUDOWAAATUT 18U AS1dUA Coke N1as Pepsi

Fiav 1aaviiv AMAUIAU SnIRU MUISUR A2IUUSISALN AZIUISD 1Ia:9UAs1Y
FWh/dIou Eawiv AUB W Bauu nazidonidu
- dikdov naauiiv A2NUDUZU dadu aald Buuiu asAdUEY
Jau naaviiv ANUTiau ns:dososu 1a:NSAUNS:IY
diged 1aaviiv sssus1a ANURAUAUYSH aadu avuidu lasmsiaula
+ JUDV 13avHv ADIWDLDD avT WIIWY llazguan
- Jduuw 1dQVHY AUYUUDA UNunuay KU lazAduUanany
- Ju10 1aaviiv AIVUSANS a:ona auaslu nadeiens
-+ dA1 1aaufiv ANUEYVIVIYU UTIU IIa:aNaulnAUK)
- dnov naavdv ANUDIAYsA UOAL la:anAn
- dIou 1aaviv ANWDIReSA 18onIgU agn

L
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AW 17 asrdudna:3dydanunivovida:sunnis
KU18IKQ 91N https://packagingcity.wordpress.com

ANDIUBIUAQ: rlu asrdud uovsunAIsTadIvnau

(74

sSuusIa

Thanachart

Orange
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sunmsnsvlngldiuthduaasunmsriiasiaumiuuaduAUIg v 910 SME.krungthai.com Us:nouddy
douus:noudvd dviaavfunwn 18

guaaunisi Branding
Luuavutlg v

BRAND MISSION
MKkuawusna

4.
BRAND PERSONALITY

99N IUUYAANUIVLLUSUA @

nwi 18 duasunisriasiduAnuuatuanuigafovie
KUN8IKQ 9N SME.krungthai.com

BRAND MISSION AMKuQwusn®

“ssiovavisunaduuion:(s” Tagdouslun 3-5 Us:lupfdofiv “@oRasiaudiogin:ussaiiiodvau
la:nduanm aslshidunsvuuanalkiodussiv Kossivdavfoorhals’ 1Bu MK douougunwidiasauIduANUEY
IRAUaNANGILKISATATUNWIA:A2IUDSD8 WSUNLIRUSMSSUITuUIGA Tus1ARIKU:ED
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ooninuunauilikruig TagdrsoodoyauovanAisu WA 18 Ry 1adagda 1I0udu IRothudIAS1IKKY
nauidhkuekaniasdhkuiesow thdoyallrikuasaduvovasidumia:daoio:tniaus ansnuti Segmentation
Targeting Positioning (STP) nagnsiunmsidonnauidnkuisuids:endlsld

asavinifknandivongnyvo

lagriAudLIUAIUEY 9 1BU NSHvIU U KSaludAQIWBIK “0a1da” 1a: “dpaslavig”

29NIluUUAANYDVASIAUAT (Brand Personality)

UAGNNIWLBLMISFaNSD:BaUIBVAUYAIGUUDLUAIKSOUSMS IUDAQUDVOVANS 1a:DAULOVNAUITIKUNY
ashauAmnuvldiiu 5 unannw

- EXCITEMENT “Guidu aunauiu uuf mine dudd” Idunauausulkufosnoonlulddsa su Pepsi,
Honda l1a: Sprite 10udu

- SINCERITY “Kovly 950l Sodad” Ingadoviussivusmsiaus:Auny 15U Ineds:Audaa 10udu
+ SOPHISTICATION “Sudou KSKST 1aaAT” 18U Mercedes lla: L'Oreal 10udu
- COMPETENCE “0ana IkUadu fndan” IfgadovAiuaudlon Kéaaunsniwu iu Apple ia: Microsoft 1dudu

- RUGGEDNESS “numu fin0n0u KoKty INgadoniudulandasiv 1nsovdnsna su Ford, Wrangler
lla: Reebox 10uUAU

laglalnnooniuunasdoansanuiduasiaumikyusinaignfia: a1 soudvdoaidua:ls msooniuulaln
rldkanesuiuu U SUMW HJNUS KS MSWaUAN

vudlsudanudAnyidudvnaioudauvovasiauAlldog1vidususssy laausarnfRasiauAn
durasyuna:Qa
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onfBfuovmisikiuauoa kunefiv Msidoudw (Pitcher) u3waniuavaalkigth dKsu Startup

ms Pitch 10uiabouluionno Tumsignfounavnu anm 1a:WIRgITOVAUSSAD

KUNeTiv ANW:MISdoansdoya auA USMS KSalWussAvIRoIUUtNI RIRWWL I PIIasRuAWENATY
TuavAwwaiguo duvadumsasivionalunisringsiosounufusuina dodu SvdANuSUTUGOLANDUD
Us:ansnw ns:BU asvusHau 10usssusd loaswANUUNaURIRAUEUAIEUSMS SOURvESIvAILLUR
ia:iniBofiolRINadu (Usunn ATUAD UG, 2561)

dIKSU StartUp NS Pitching KUNETRISMSUNIGUDIINUSSDUOVUINSSADSUIKL (Entrepreneur) WWAJUN
dvUs:aud KsoudanssulRlaumlusanansudumolRldnadwsndovns iu duqalkunavnudadufouisiuavnu
rMssAY MsUNIdURIINUSSADIUDA Pitch Uuv:Dnssuns Bong BAdudovms lassenanfnanchoniu lasnthiaua
D:tNIauddoKUNIWLKSOUNAVNUAIWNAIARIKUQDEIVEU 9 (35171 INENASAY, 2563)
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iJunmisthiauainussinlRinoasaunvaiunan 30 - 60 3unf lavasUlkaunans:su
uInRaadsinatan PCAN Us:noudde Problem (P) AoUryrkikSoloma Cause/Consequence (C) Aoanika
vovUtyrirSonans:nuuovdeyr Answer (A) AoFaoursaloidauianssy Net benefits(N) AoUsdlasinAmai
5SMOVANSY:IASU (UBUNa AEUADILG, 2561) Elevator Pitch IUSsui@douniswansssivluawriwahiauolk
Unavnugousufuavithiaus na:soufRidunuaduayu dvidgaviuniwi 19 nasdiogvlasvasiols:lun
“Elliot Loh” donaaviuniwi 20

PROBLEM CAUSE/ ANSWER NET BENEFITS
AoUryr CONSEQUENCE AoAaau Aous:louun
KSolona ADaNIKQUOVUIYKIKSD Ksoloide ANQI1SSAD

Wans:NUUoLUYKI udanssu ovAnsd:Idsu
wufu tiauandiuAa anavAUsOubo
laggvideyuuawd nvssiv nvssiv
2g10s20150 Uangdafuauina

Eg? g:, idea. We got a deal.

IkaMstifionowuruTsaWd

WA 19 Elevator Pitch

~Elliot Loh, 500 Startups.

nwi 20 Tasvasous:Tea “Elliot Loh”
KUN8IKQ 9N https://www.slideshare.net/MaRSDD/business-plan-and-other-communication-tools-entrepreneurship-101




ISOVUNS: Elevator Pitch (3511 3ng1Asny, 2563)

ADUKUNY lla:N1S PITCH
4.3

38mswalk3InuidgvRtina1ugodt Sulgu na:in1sauangagwo IIUUIEUSUIIUU

foifRuauaaiuisndoQawwvldlienn -

4 Us:1GuidAtyfindsidu: usniskéonwaanturivovusdnanuidanus:avA

o:ls? qug:ggg"ﬁufymaqug—“)? deu||a:||qndq\)oqnﬂusuagq\ﬂs? NS Pitch nuuidusdiuudanuiancivon Elevator Pitch ?uéjuua\)§U||uumsm|aua Stgzpanla:s
na:riludovautanudis ? iUor1 duwovsuiuums Pitch ddsunuuaedd naanuisalddodiv 9 Ussnounmsthiauafumsiansovnas

IautnoRWWY JoaUutsuld PowerPoint Taglusvnns Startup $89n31 “Pitch Deck” Ms Pitch nuuiGusuiuud
2 uu (InFa 3a3sad, 2561) Ao

1. STRONG METHOD: 35Uanuisaldldnnaniunisad Adxsisunourhaladlasdsisanduadonaan

NOTE funwi 21

= LeanThe [8,/ [T ][R [0][NI:6] Method

[ [ [ [ | | lrems
SET TELL REVEAL OFFER NAIL GET
THE THE THE THE THE THE
FRAME STORY INTRIGUE PRIZE | HOOKPOINT | DEAL
Every meeting, pitch and When people make It's easy for your audience to You must Most final decisions are The last few minutes of a
presentation is a social decisions, they often get distracted in the middle of understand how made on emotion, not meeting are the most
encounter that is governed by lapse into an analytical your pitch. Get and keep your to turn the tables logic. You must lay the aitical. Most of us act
frames. Frames are a point of mindset, which can be audience’s attention through- in any arrange- final groundwork to get “needy” at this point.
view, a perspective—a your greatest obstacle to out by provocatively using the ment so your your audience fully You must master the art
position. Frames don’t combine closing a deal. You must forces of tension, including target is chasing emotionally engaged in of pulling away.
or mix. They collide. The grab your audience’s risk, danger and you to win your your idea.
strongest frame always wins. attention with a provoca- uncertainty—as well as time attention and
tive story to break that constraint. respect.
analytical mindset.

by Oren it Pitch Asythng.

NWA 21 STRONG Method _
9 amsnawlnenaud 4.0 (u. 37), Tow TnAa Sa3sad, 2561, uunus: wou 1o 1o.

NOTE

<4
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UAUIA McClure Z?\)IfJULJS:SWUﬂa\)r]u 500 StartUps fu Silicon Valley
[dWv StartUps W1 Pitch 10udusuuinou McClure darisulvunmisiassutiauslasls alad 10 wkihlasd
Shwasdua dviaaviunwi 22

Elevator Pitch
The Problem
The Solution
Market Size
Business Model

Proprietary Tech
Competition
Marketing Plan

Team

— |
cH-R-R-0~

Money

WA 22 10 Slides by Dave McClure. .
97 aansndwlingnaud 4.0 (u. 38), Tae InAa a3sad, 2561, uunys: wou 1o 19.

MS Pitch fKuQDan 3-5 unfv:D Venture Capital (VO) 1a:nssunisdvidununddaldonfuivns Startup
2InUs:aunsains Pitch Aus:aundwdisaidon(@iuu 10 Slides by Dave McClure itovoniJusgvne dksu

STRONG Method 10U3EReNNIcITU3EAGLIN Tunns Pitch Adsauagvlog 20-30 saulla:aladaunlu Pitch
YoV Startup 13901 Pitch Deck (@AQSSSU dvidnov, 2560)

NOTE

<4
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ISovUnS:

Venture Capital (VC) K$o8sA0IBusouavnu Ao Ikavidunuiaduayu
dunsiduUliazaIuIsnlRAIUSNBINILAIUNISUSKISADMS VC 2:137U0
JunuinfugavissivdnUdaVMSAUIBUNUEY VC 1ITuBIVASSADISY
IsreldnddavnisiEidunulunisusuUsvauAKEoLILUSMS IWUENY
ions uawg'\ugnﬁ'ﬂﬁnj'\\)ﬁu KSomsigndaanalki <) (euns 2swoud,
2561)

s:gzanfuns Pitch AdNa0Aa 3 UnA 44 3unfA wsadusovnainAudLWY

1l
=

nalikaalwianuaviogasvkin (3511 SNeNAsny, 2563 KU 15)

v

= =
— 33—

— — ]
— — ]

NOTE




NOTE

<4
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L 4 ADWKUNYNa:N1sAN PITCH DECK
N (DS DNYINSNY, 2563)

iOuiRgavlodAnyRoaNIUUINTRIKU:AURDVSD
Ia:yWons Pitch nda:asoosdumsithiauadoyadAnyiia:s1dudiodasnus nMw NsTW KoL NoEd8lK
WWDIZN P D0 IazAdoumuaviwaldviedu Pitch Deck 10uinSovlodAnyluns Pitch laganfiann 10/20/30
UaVNEY ANDNEIA (Guy Kawasaki) SOUAvKaNNISBUALT

—_—

msrialadiunstiausus:nouddy 10 Kadodvd Jrykn (Problem) 3SIATryKwovALU
(Your Solution) IIWUSSAD (Business Model) 1onanuad (Underlying Magic/Technology) N1saanQiiazn1sune
(Marketing and Sales) N1sigvdu (Competition) AU (Team) IWUVIUIIA:KANGY (Projections and Milestones)
aonusliasszgznan (Status and Timeline) lla:UﬂaS‘UIIa:é\)ﬁﬁa\)ﬁﬁ (Summary and Call to Action)

fdnakdolBakSumswanessiv

fdavndArynosnnidulundasalad idoWtniaual@aouAadrifkoash
laziandovoanuniduagod

“A Picture is worth a thousand words” KOLNIWINUADIUKUIEWUAN
msianwlunisiansoorifRgwoslaansn

iau 3 10ulaufinsvUs:ansnwiia:rikinanseasIaa 15U adw vaud [Bnnd
fumsiu=Un iPad suf 2 “Thinner Lighter Faster”
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Sovian (Story) DUs:ansnwlunisavudadoyalkWdu 1SovidRingadovAuuAna Ksasnuhikinaonsuad
I2:A0WSANAS0IMU D:doWalRIWOTIS0051IALINNISoVs1rIU Tagwi:Sovianfis1sdnd goaiduu aun
duidu a1 auvavoaouauavikbounudlUogluaniumsaidudog mMstiauaddgnsianizow (Storytelling)
fiRiwuAOUUNEUR dogarwoaasamstiiaus laMkyWooaSusIauINN3Wou Asuthiauondsiasey
IFUNsIan3on (Storyline) d:rikuaaduNISIaNSow Storytelling Canvas 10uinsovloktviabouldusioms
asovaau (Checklist) TunisononwuialkikunwsouldgdamuiRolknsowInusedu awisndinsKaaidu
20008 ANTLYIQ IIA=RARAWSNIESUINIU drunviuudanssulkosaldiaus Storytelling Canvas S wSuld
Tumsowiwuthiausloideusanssuaghvsanu 1Tuddu a:thaulklasdovAus:noudonaaviunwm 23

- o P
STORYTELLING CANVAS : 1asguuitaud Boriu -
Woounutnaualaideusanssuuaolst agrodaouludidu uaziauts i 3
doghomsri
wwwww e
N 4 & Staged
Q nod 1sthaua Suointold 1A - WHLe/wanosntRtAaNAUDDU - uA:R i & PRODUCTION & DIFFUSION
PRODUCT/SERVICE/PROCESS GOAL AUDIENCE

WAQATUA USMS HSDNS:UDUMSUDVLSIADDLTS Whkstumstitaus (Present) thoosls wWwovdoisulutasuazwiaenga:ls

-~ a4 " P o o . . . .
asroidumsiansoo (Storylme)J koo (TOPICS) Stage 1-3 \Gumsiaudooudasgoosusiomy 0?
0 j90 SCRIPT) + 1SIHNWHS od: 010? (25U1e/210TuBdY VISUAL)

INTRO Stage 1 Stage 2 Stage 3 Stage 3
« insuth TARGET'S PROBLEM SOLUTION PROTOTYPE BUSINESS MODEL
on 2 0 2

TOPIC

SCRIPT

-

VISUAL

\__ 1sw:yas1/keywords 1510:031. /keywords J \__ isw:w031 /keywords 1510:9031. /keywords J \__ 1s10:yas1/keywords )
J mw/38/1n300000560 J

\_ mw/3é/ndoodaoutinaus mw/38/1n3000toutiaud \_ mw/38/n300b0otoutiiaus \_ mw/38/ndooiiaoud )

\§Uu§ﬁﬁ VDO 7 : Stage 4 Production & Diffusion © COPYRIGHT RESERVED BY NATIONAL INNOVATION AGENCY 2017-2021

AWA 23 STORYTELLING CANVAS

Storytelling Canvas Us:nouddg 2 doudvoi

1. msoonnuumstiaus lagisumnloide (waadturi USAS KSoNSIUOUNIS) YavIsT aWae 101K
fumsuniauo 1a: ywovowistdulasias 1woennso:ls

2. Nisasoidunisiason (STORYLINE) onndolya Stage 1-3 dol

STAGE 1: TARGET'S PROBLEM s:u31nduanmdolas Insight vovanmdsa:lsia:drykininadufoo:ls

STAGE 2: SOLUTION s:ysusuiaUeyrildognols/ daeosls namaunefootls

STAGE 3: PROTOTYPE I1a: BUSINESS MODEL s:y3rii Solution aonuiduagvls thlunadounuanmn
13D Feedback nduinogvlsinw nnussasvovisiduagvls nasielduimnlku

gov Topics [SUNINSULA (Intro) la:thkddo (Topics) Stage 1-3 LAfKUQEIAUNNSIENZOY UBoY Script
iWeuUsGudrAtyuovisovntiaualaglSAdAty (Keywords) na:lugov Visual [dosutgiaonaniw 38
KSoIASovTony8lunsUniauD
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4.5/ ms PITCHING wauanu

nistiauslofe (Pitching Concept Idea) IdasudaunauinaufoosdelRkilonasunu auuauumounlu
Wauuidu “ssAvudanssy’ dUnvIUUIANSSUIKLEIaNUUNIUaDUAISIASEU Pitch Deck ADUS:ANSAW
maldnatiausnsina ol
1. inidua “Pain Point” a: “aidu” vavuianssuinandivliikidoulas
lagianRuIa:AUEATYUoL “Jryk” Ko “Pain Point” Adovnisidnuinilu lagfnsiansaviuu Storytelling
wWolRWwwWolaAamuiasRunwludeld wSouiasuasmsiAUaykIGIuUIONSSUUVANUIABIRIRUT DA UWIAU
ArhiRlaaiduoniduluaana 1su INAlulag VLY KSowanadouus:ansnwnsidonuinalulag 1Dudu

2.1V “Target Audience” na: “Anuviaaiq”

lagiahdv “nauithkung” lasaouindaulkoluaanantogiRgamu Tuustducv 9 U MSIIASIKWOANSSUUDY
nauithrkine AlondsuluuindAsvAuluaana walkikuivssivbionaiaula DTaoaiasovsu a=:UrRlEuussy

3. Un1duannu “Business Model” TRGapu

lagiardvluinassio namiaavdoyanldonAudtumolRiRunagnsiunisrinnisaana mamsadmsiaula
300MVUaLSIEIA IaINUANTUSSAD WD ToUANUWSOUIA:ESIVALLURINTNISIVINUAMSIONISSSTD

4. IWUADIWIBDIUAGDY “ANvIu” AdUs:aunisad
lagiadvusaumsadia:AnuiBeoscyuoviu Tagonvidunsigadeauoviurnodoiusan 1dKIngsiv

AuauadAUdnlUdIAUSAUNISAINSTILIURKIULY A2SADVINUEIUZOLAUIUADITWNQIATUSSAD KU
WorhfkssAviAuUIBofioungodu

NOTE
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ANSIIWSNS:DI8UIONSSY

“Innovation is the market introduction of a technical or organizational
novelty, not just its invention.”
- Joseph A. Schumpeter

5 | unih

iJousanslaaswavikuniauAiabuslesUikSonsondudanssuldnds 1aa1oimussio asoinsoung
narimunsaanaids ndidovonavhasvtiduavikurinludnuaufuirnanusanksalitnugousuthlUlz
TuRgaudanssulivs@ourialu Iddns:udunsArikuIanssudus:auawahiEBoAuthlUBoghoiwskanufioo:ls
DUD8AINEIT0Y Na:duaouogvls 1S19:urMANLSIN ADUKLUIY Juaou la:dodado 9 AiNgadovAU
NNSIWSNSIYIIRANNSTDUSUUIONSSY

51 ANSIIWSAS:DNYUIONSSY
*¥ | (DIFFUSION OF INNOVATION - DOI)

Misiwsns:naudanssy 10uns:uoumsirikusanssuidunsan naldsunmsithlUliBoghoiwskangniuns
doansfusUiuudhv 9 MsAnuMSIWSNS:NBUINSSURTUNMSANINoaDUANNIUI dvlkd 9 1UF10:0unony
AQ dum KSousMsDMsldagnols viuAlasuMsUIUBaghoNIN VU WAD VILYDY Everett Roger (1962) RoSUNY
nisns=guovUIaNSsuldaghurinaumlukULED Diffusion of Innovation Theory B0lASUMSAWUWENSNKangASY
duo:nanadalufudoudiv q vovund

NOTE
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ISoVUNS:
vuugdaouaulRavNIsIwsns:18uIaNssuUIALIATUSIULNED
agwluavensnlusiuiiunus:3amaasdaisasalana (Herodotus) WA
33008lubov 484 - 425 Unisunsaania Ainenaldivusingnisaid
TudanensadrAadssun 19 UndvAuINens1dWsvIFado Gabriel Tarde
AlkAwaulna:AnuUsINgMsaddisunu funAuzuav Tarde doAUD:IAQ
nsidagundavidoiavlkuidunna:iwsddoauoinnisiondunuuagnodvidu
iZovsssuyna lagnvANuIZoNa:ANUdaVNISKEIISVYVIPD:QNEVEDDIN
unnakivlugoynnakiivld Tarde Idosuneidovil3lukivdado The Law
of Imitation WuwauunsniduntunWsoiAaiud 1890 Svnaioldin
TunFu=uaL Tarde Msiwsns=oneudanssuidudvirfkinanis

IWWagunlavuovdavAau (Kinnunen, J.,1996)

NOTE
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5.9 2VAUS:NDUYDVNISIIWSNS:DIYUIONSSU
‘ Uov EVERETT ROGER

2VAUS:NOUYDLMISIWSNS:DI8UIANSSUA Roger [dna1dld U 4 Js:nis Iain udanssu (Innovation)
Bounvnisdoans (Type of Communication) ¥2vi2an (Time or Rate of Adoption) lla:s:uudvAu (Social System)
IdazavAUs:naudsga:iduadol

5.2.1 udanssu (Innovation)

nnAuldnsiufivAUKUIBYaYUIaNSsULIRauNdsluuNiIsn « vovkuvdolaud fuRdSvuonaidfiviaw:
ACUANUEUOVUIONSSUNEVIASUNISEOUSULIANSSY 5 Us:Ns (Perceived Attributes of Innovation) Aldnaid
3lukuoda Diffusion of Innovation Theory

1. aowlailssu (RELATIVE ADVANTAGE) Uudo idolaiRuusslastivovudanssu iasikuinusanssudiiusdesi
KSoldiuSsuidoifsunuaonDogidd dvorvobudsdosinoduiAsusio 1su avlkudannsavilGogiudoauu
KSoavlkudsAmIMAuIdiANLaUISaLINAIEVATY Koo wodundwaadINaugRv:ldsSuUMNaLKUT
KSaldndauwalRvnadurknfBavikud 10udu

2. A0 WINAUlA (COMPATIBILITY) udanssudubntuAia:onvdanusduksonnudovmsiudoouu Ko
JoiisuAuIsUUNAY: UM IRIVanisnksomalUsulilasunmssousunmvdudoaulia:sauusssuonAugulkoy

3. o wlUBUBoU (INON-COMPLEXITY) udanssuitnfoune e Iud3smskiaduaaufigudou idathUTsian
o:lUinannugvennAumsditugdaniduog

4. Tomalunisnaaould (TRIAL ABILITY) 1Dumsidalonmalkldnaasvld anuisnaannusdanidgvninadu
nnmslaavikuld avosikuldonnusnisnaaowld 30 uyov Subscription cw < Tudoauu

5. anuisndvinaliiuld (OBSERVABLE) 1020nsBoiunddiRunadaws Kion1suancoauavuulanssy
AoUUKINAL KU TD:10UaABIWeva WO lutnufono:dnsiwsns:na BN avA BuanUnUIGITAUIRULINLIEY
K2oono:duavAdzavNvNSYasIKUNAINEIdeN 10udu
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ISovuns:
TuTsavlkuniRuntuAldgamudliasunisgausuna:tihlulgogwonwskany
1aualu dagvisu nsldAguasauu Dvorak Uuiow

nguwuwinwonis Bogludoauuisundn IJuwWuwWiluu QWERTY 3vasiv
lau Christopher Latham Sholes la:lasuniseaansuasiut 1878 1s1o:
domnaldmnddnus 6 dausnuaviJuwuw ncdnduwuwalulaidunuwuw
staidealulan na:AunauloAsnJuwuwignasvduia IRWWUWNUWIGE
aviWonAlykinuvavIASoLWUWAQNS:INNAUDUIRQIKQAATQIToOWUW
TagaiAuTUTUNduwuwWIGURNY@ISNUSIZEVAU 13NTUWLWTIATryKIT
Tda rizfkansuhlUTsagviwskanendidanalulagwauunduna:iugaiu
Av:ns:INnAudn SviiWAcaniIuuIJuNuWILLUSU 9 Juut a8vIBUNdU
WUW DVORAK AlGsuniswauuionn Dr.August Dvorak l1a:padnsuasiut
1936 lagooniuudvinlasunisnaaavnvIngIAEQsSIa:WGIUNAD
FWWuWausawuwldison3n idastiotoun3 nalonialuniswuwina
wanadogn3 nadludmsinduwuwiulGogvnwskatgicogvla do
naauiunwi 24

dEaHdEHaEE0E NN

HSEEdEOEDEDEE
A Jjo JE Ju it Jio Ju J7 JiN s |- |
i JajJ QKX B M wiv §2 |

MWA 24 Aguasanuu Dvorak
KU1gIKQ 910 https://www.dvorak-keyboard.com/
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5.2.2 msc':-"iaa‘ls (Communication)

misdoansiduns:usumsrifkudanssuduidunsdn losidoifsununguins:uounsdoans SMCR uov David K.
Berlo (1960) »:IUSguifisulddudalud

SMCR §qurce . Mes§age C.hannel R_g_(_:eiver
Wdvais  doayadndans goon1v Wsuans
ioIAguAU Waswkso  Joyauov govnwmsdoaisus:inn | YAGOIUTAIUS
NSIWSNS:NEY | TADUS udanssu v 9 90 Us:anduWa | IRgonuudanssulu
uSaNssy QR nv 5 oro10udous:inn
u3anssudu a9

q1s1\)ﬁ 5 ANSVIIFQVNSUIUNISADas SMCR
AuN: David, 1960

nisdoansuulisududovidulusunuuniv KSonswan1sWonis fdiduds:Sinidu msaisalkiku
funs:uouNS 38NNsduasunisid AsiknaasvsuAduidunisdoansld dvdudoyadidans (Message)
vovMsdoanstuobud 1dev nau KSaIUNSMOdURaAld

5.2.3 yovIdan (Time or Rate of Adoption)

nisiwsMsoeinadulugvnaikdv 10ugavnandoauldgania:riaANuIdbusanssy ItouavIRUUS:TusUKSD
AtUANUOVUIANSSUUU. udanssuAnddsunissaususurifkinanisthlUlBogoiwskany doudanssuidasu
D:dovWIuduasUMSERUSUUIaNSSUTBVUIaNSSUIdasudoAu:idnaniandvAulunsgousy

5.2.4 s:uudvau (Social System)

s:uudvAU KSafuRdnalafvsuiuunisdaduleausuudanssusilulda:aoauduidusunuula duidudn
KULOVAUS:NOUREAYUDVNSIINENSDIYUIANSSL chaeh\)gu||UumscTo§u?0Tu5:uueT\)ﬂu Tann

1. nasidondaduloudanssy (OPTIONAL INNOVATION-DECISION) 1Juns:udunisdadufaausu
uvanssuiunnadaduloRv:uouSUKSaUNIasddaauipY Bulunisdadulvtonnldsuanswavindoay Ko
nisdoanss:kanounnald msdadulivudunorildsoaisoniinmisdaaulpiuunusIuDo

2. Axwsoudolumsdadulouianssu (COLLECTIVE INNOVATION-DECISION) idunsdagufninasin
nisdaauluovuAnalus:uUELALUUNLKUAQ Boosdumuaduduaau dvl Msns:du (Stimulation) MsISUAU
(Initiation) NSKIJDIADYSY (Legitimation) N1sciadufo (Decision) la:n1savido (Action)

3. AW uolumsdaduloudanssu (AUTHORITY INNOVATION-DECISION) IDumscadulRnnUoAu

[Raoauhlosnisuouinndi 13U Kokt aadunmisdadulikAus:uudvaudunvkualasuananbsu
KSoDdKkuL dvdunisdaaulbiv-gausukdaufiasudanssudululaidululagaas:
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5.3 naUAUCTIL 9 TuNQAISIWSNS:DIBUIONSSL
ANNUBIUAQ: usanssuvavisiTdoyaslsivavlulksuanslaiy ) Uov EVERETT ROGER

nasis1o:aviunivlku

unnaldasrudANUWSaUlunisidasuusanssuildinau Tasndoidu 5 nau aod

1. nauAuanals (INNOVATORS, VENTURESOME) 1IBunduivounouilaniki nanideo luFdotdosian ia:
awisnvamsAuaUlbiduaulad sadunduisniidasuusanssy 10uUNguIsnivBorsaldonBaumia:usns
NOTE Woingaana Aailluau 2.5% isnfumsidasuudanssy AungdudinnudAtydksuudanssuitiovonno:du

o

dvlidnausuv:talusuRauAIKEDUSANSITACD

2. nduAulinas (EARLY ADOPTERS, RESPECTABLE) 10unguaunsuavikuldsoaids Tunanideviriiu
NAUAUANEUY F0S081USIOKSOWLIFHLUDNIANISA 9 NoUD:AAaUMTOFUAIKSOUSNS ISTaNsaSunnauAud
310U Influencer KSoWUMwAOWAAIA 2:a0unduaunlRAIUUNRSUIRLIAUUIANSSU AUNGUTTAUEATY
donsiwsns:ogudanssuiwswaniuRduihduAksousmsiuikldsunisgousumnaudduuncall
AunaudAaiduAu 13.5% iMdu dodusngoildusuounliuinun

3. nduAunuavs (EARLY MAJORITY, DELIBERATE) Aungulo:luidun DA UsU0sIvIasounou
TumsdaaufhdoauAirSousmsiky woniwossolkUulluduAmrsausnisuuidunoulago1ov:soWnIdenonn
Aunduthadenldnaaovidrsomnnisuandovoviiiou A WEATYLavAUNdUTAoIdunduiBounduAuUNaY
la:nguAUCIUaTBUURY AUndudAQiduAu 34% lunisidasuudanssuy

<4

70 STEAM "4 INNOVATOR STAGE 4 PRODUCTION & DIFFUSION 7




4. nauAucuale (LATE MAJORITY, SKEPTICAL) iDudnndulkey 9 fumsidasuudanssu lag:suuianssuy
gn3AudlU UnodunduaunbnoudaulkodosiA s:Jas:3vog1oNNuNISToauMKSoUSNISIKU woniun
unldsuadiunadumndoaukSaiiou q KidonfdauArsousnisikddu AailduAu 34% dounfunisidasu
usanssuy

5. nauAudnals (LAGGARDS, TRADITIONAL) AaiduAu 16% darmelumsidasuudanssy woniu
Uno:10unduausndlion 0199:398M1s GUAT K3OUSNISIAUDUNSNLAVIKaUUKUATU KUNgAIUI WINIUY
D:RULNIBaUAKSoUSMSTKUIdadANUFUTUKSDQNULAULUIDY Uu3ndundunasosopoiRNBaumkso
usnisfkuldenn

vRulasnduAunda:nguainsidasuusanssuiandvnull Tagnduauaiadegv:uousuulanssunou
vsfunduAunidondolaslsusmsioundunudu q kdvonnuuv:idunduauthads nauaunuals nauaAuaUaly
la:nguaudadoaiuadu TagoaiwslUogoidughdu dudaibulUluanutusiuu Linear Idonunduau rlkido
wonseunSuouRitasulia:lduianssuv:wu3NbusUIuu dHdnus S (S-Curve) dbiiaaviuniwi 25

100
75

50

9% dJeys 1a)JeN

25

Innovators  Early Early Late Laggards
25% Adopters Majority Majority 16 %
13.5% 34% 34%

Wi 25 nguAUGIL < TunnsIwsns:BUIANSSU (N)
KUN8IKQ 9N https://ondigitalmarketing.com/learn/odm/foundations/5-customer-segments-technology-adoption/
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ATDIUBOUAQ:
idaisn$3Auludoaudaldidungdudiv 9 AdAwwSaulunisidasu

udanssuluimau 1Is19:thANWSTIUUs:gndldAuADNSSUNYNISaa1auaY
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5 4 NNNISHIWSNS:DIYUIONSSUUDL
: GEOFFREY A. MOORE

GEOFFREY A. MOORE (1991) 1davAnuikulukivdodo Crossing the Chasm 31 NNNSIWSNSINEUIANSSU
2:080V3ABYNI (chasm) ogs:kIWwnduAuLhadeia:nauAunuals doidaavldauniw udanssuiauisn
MotuBov3wTIa d:lasumsiwsns:oedvdalUgonduaunualna:naudu q T dUaUISOUS:aUAIIY
ugvogronouav douudanssunlanuisafiodnugovsvdiuldediauisanwsns:oudolUgongduau
Auavsna:ngudu 9 dalu duidunisosurgulanssuiwaiudaltovuns:aukty dfunaafliinisgousu
2EMIWSKaNY AvIIFQLIUNWA 26

EARLY MARKET MAINSTREAM MARKET

=
(7))
<
I
(&)
L 3
I
-
INNOVATORS EARLY EARLY LATE LAGGARDS
2.5% ADOPTERS MAJORITY MAJORITY 16%
13.5% 34% 34%

AWA 26 5oV3VMISIWSAS:IBUIANSSU Chasm
KU1gIKQ 910 https://www.brianholman.com/
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5 5 5ﬂ5ﬂ5 Hype
: (HYPE CYCLE) uov GARTNER

HYPE CYCLE uav Gartner 10uinsovdoasunonmsiaula nmsgausyu na:nisidinalulag 1 Hype Cycle
Ilanawauunuiwaldasusudanssulagow: ididudnkivinSovdonanunsndigosuigmsyausuuIanssulda
Boo:BglunmsovinurihfRikuivionaia:anuidevuavuianssulugivinandv 9 lagnivoanidu 5 govnan

1. INNOVATION TRIGGER i0ugovisnigmsidacnuianssu rifkusanssuifungdan 3vonoo:avogugon
vovMsWauL avisndidugovdAnynrmikavauldsustivuianssud Aonssulugavtonvlnmss:aunuIiWaILN

KSoWanauulanssy NisriuunuKkEonaaavuIanssy

2. PEAKOF INFLATED EXPECTATIONS Dugviaula udanssuooaluiuntsu Dnmsthluldagnoiwskane
IdAn:DusanssuuIvegvAlUaUISNAMdTIWLTLYATIA

3. TROUGH OF DISILLUSIONMENT 10uivAudanssuauckaisuinudsuanaviad

4. SLOPE OF ENLIGHTENMENT 10ugovnudanssuldsuanuidnf owdmstunilusdiuudiv q Kso
OnmswauunfkinamsuhiufBoghodaitovdald

5. PLATEAU OF PRODUCTIVITY ifugovnudanssuilulaibuantkd rikonsisidulUaghonvikdoiatss
KINDMSWCULNDITNEININSTUIKUSNASY

funqufjuov Gartner udanssuidaagv:BNaluNsIAUNIVKILININSTIINAU awrsaivvidungu
Panld 4 nau fanA 1) doun31 2 U 2) stk w 2-5 U 3) s:k310 5-10 U nias 4) binn3t 10 U duiidavluniwi 27

Peak of Inflated
Expectations

Plateau of
Productivity

Expectations

Innovation Trough of
Trigger Disillusionment
Time

AWA 27 nMwiiaavnswWnquiuav Gartner
KU1gIKQ 910 https://www.bmc.com/blogs/gartner-hype-cycle/
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56 JuQDUMSYaUSUUIANSSY
: (ADOPTION PROCESS)

“The first step toward change is awareness.
The second step is acceptance.”

- Nathaniel Branden

nsgausuuIanssud:iuvIduduaauld 5 duaou ol

1. 5u§u§[AWARENESS] 1JuduisnuavnsgouSULIANSSY pIRadUIlauAnasSUSTvUIaNSSUT APNSSURA
dovrhgavl Ao Avnssufdviasumssusudianssy Iu3waduovuovanulaaidu suanuad Usslusu nasismsld

2. Juaulo (INTEREST) uamasustivudanssunasisulkaduaul o1wlnsAuridoyaiiorinndugan
usanssudz:thuiBUsTasuldogls

3. JuUssiuma (EVALUATION) uppadaduhindoyaRldsuunBunniigowanv:dadaulinganuuianssy
[arsalu Tagv:UusiuvInANUALAT udanssuluiinaasv(@rksaluibaidssuifisununvidondunibogiad
Tuaana udanssulikuraun3kSoll KinuAnausIDUIdWUIUSanssudDAuAMIRUARaNDEIUNCaow
dolU kinUs:Dund3nudanssuiintumlimgowano:ldignddudalu tufraunnalfiasudanssul

4. Junaaov (TRIAL) upnaltnlunaasvBudanssy lagguliladulhsno:gousuthlUl nisnaaavisiugavd
owoldliasunnatuauuuovuianssy idwarifkidonaskuniwnisisusanssudlddampugudu 15u
n1sA application v 9 TMsaunyalknaasvBroulugavs:a:paiktviaginsiantuauuauIvls:nsaBla
founsdaaulodo

5. JugousulUls (ADOPTION) 1IDaunAaldnaasvido:AaNsAaaul KinunnawowaAv:aaaURYDUSU
usanssul narnlumowalbAv:ugiasuianssud

NOTE
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ISovunS:
Iws:o:lsmsgousuudanssuividuns:usunisiliusoaisony « Alan
fiduludsudoyana:nisdadadoans uufiws:idoisidoaufdoduds
KSousNsTki 9 IsTTuinvsldlagsnauAkéoausnisdusldsunisiunls
aghvnwskanelusuina Kéoo:kelulagRiAugongvliuin dvondnisy
sodnkuagoululh3duAKéausnsuulUsoa Dus:Tesunduaunuud
ADUIEEVLYDVISIAD:UDEN3NILUISH

Keys concepts:

- 9VAUS:NDUYDYNNSIWSNSDNEUIANSSUA Roger 1Gnandl3 § 4
Us:ms Tann udanssu (Innovation) govn1vnisdoans (Type of
communication) ¥2vI2a1 (Time or rate of adoption) lla:s:uudvLAU
(Social system)

- ypPaldasAudAUWSaulunisitasuudanssuiluinifu
lagnugvidu 5 nau ] ﬂEjUﬂUﬁ‘EIU“&J (Innovators, Venturesome)
NnduAulnavy (Early sdopters, Respectable) nguAunuave (Early
majority, Deliberate) NduAuOIUaUY (Late majority, Skeptical)
nauAualaly (Laggards, Traditional)

- NNMSIWSNS:D1UIANSSUD:TEDV3N0ABYNIN chasm ogs:K3vNauAU
thau® 1a:nauAuAuals udanssufiauisaindduEoR3ald $vo:i
Tomaldsu msiwsns:oedvdalugvonguaunualsiia:naudu  a U
duaiuisaus:aundudse

- Hype cycle 1BuIn3aviioasuunsidGula nisgousu la:sidinAlulad
¥oefunsoviwu ffkiIRuiivioniana:Aduiduvuovudanssuy
fugavnaidv q lagindvoanidu 5 ¥ovinan Idnn Innovation trigger,
Peak of inflated expectations, Trough of disillusionment, Slope of
enlightenment, lla: Plateau of productivity

- msgausuudanssudIuvIduduaau Ao Jusus (Awareness) Juaulo
(Interest) Juus:1uwa (Evaluation) Junaaav (Trial) Na:dugousululs
(Adoption)
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Facebook : @STEAM4INNOVATOR
IG : @STEAM4INNOVATOR

Line OA : @STEAM4INNOVATOR
Website : steam4i.nia.or.th

Email : steam4innovator@nia.or.th




